
 

Product Description 
 
The Leads HUB software was developed to enable companies to log and bill customers and sales 
orders (leads) as well as their respective statuses. Of course, this also works for other data sets, for 
example for events. 
 

 

Customers, events, and similar can be created, edited, and managed worldwide. Every operator is 
free to choose which geographical borders they want to use.  



 

 
Lead Details 

 

 

Extensive properties can be assigned to orders and customers. The complete address, all contact 
details, multiple e-mail addresses, and telephone numbers are just as much a part of this as the 
opening hours, rest and vacation times, and other customer- or order-specific features.  

Musterstr. 12, 99569 Musterstadt 

info@vasdev.de 

 

0175 5369 52 53 

 



 

 
Documentation 

 
 
 

In addition to the master data, the Leads HUB documents all changes to a lead, such as creating the 
lead, changing the status, changing the clerk, or adding a note. This documentation is stored in an 
unchangeable history.  



 

 
 
Lead Generation 
 

• Lead title 
• Lead description 
• Picture 
• complete address 
• Telephone number 
• E-mail address 
• Internet address 
• Opening hours 
• social links 
• additional gallery 
• Additional characteristics  

 
 
  



 

 
Search 

 
The extensive search allows employees to find the desired customer or order quickly and reliably. 
The search results can be sorted and filtered as you wish.  



 

 
Hierarchies 

Employee structures can be established through hierarchies. The following roles are currently 
implemented: 

• Sales manager 

• Salesperson 

• Tipster 

Hierarchies serve as an aid to be able to correctly carry out commission payments, bonus payments, 
and settlements every month. Additional roles can be created and integrated at any time. 

 

 

In the structure view, higher-ranking employees can see their leads as well as the leads created by 
subordinate employees and their structures. 

Dashboard 

 
Every employee can use the dashboard to get a glimpse of the leads they have created themselves.  



 

 
Furthermore, the dashboard provides access to the most 
important functions. 

 

 

 

 

 

 

 

 

Statuslisten 

 
Access to lead lists separated by status means that the overview is not lost, even with extensive data 
sets. These lead lists can be sorted and filtered similar to the search mentioned above.  



 

 
Change the status 
 

 
The lead manager can easily change the status from the front end at any time. 

Routes 
A direct route can be calculated and displayed for each lead with just one click.  



 

 
Mobile First Layout 

 

 

 

 
 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

The Leads HUB can be conveniently operated while on the go so that employees are always at their 
side in their day-to-day work. For this purpose, the layout was designed and built to be responsive 
right from the start or according to the guiding principle "Mobile First". 

  

 



 

 
Summary 
 
The Leads HUB accompanies the entrepreneur from the acceptance of the order through the 
management and processing of all orders and customers to the positive conclusion of the order 
and offers the possibility to keep an overview of all important data at all times. 

The billing of orders and customers is just as natural as the billing and calculation of your 
employees and costs. Bonus and commission management are available here in addition to 
bonuses that can be defined individually and other remuneration options. 

The Leads HUB is under constant development and receives optimizations and new functions at 
irregular intervals. This ensures that the legal requirements are met at all times. Other customer-
specific functions can be implemented by arrangement. 


